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Academic background 
Seoul Dongguk University BA in trades (1983) 
Seoul Sogang University Graduate School of business administration (Marketing MBA)
(Thesis title : Research on development methods to improve Department Store Mail Order mix strategy)

Personal  history
:about 30 years experience in retail 
* Omnidirectional retail marketer equipped with theory and hands-on-background in all kinds of on-offline fields related to Korea’s retail. 
* The pioneer of Korea’s first ‘Product preview’ genre. 
* Special Different good point : Possesses the best ability to grasp the general flow of retail through the experience as an administrative and distributor of each field in Korea’s retail. (Practical affairs centered field sales + up-to-date marketing theory) 
*The numerous experience is the best asset (Experience as a buyer, Educator, Writer,  supplier etc.)  
*Enterprise consulting 

- Experienced in about 300 enterprise consulting since the establishment of the personal enterprise in 1998 - Worked in Shinsegae Department Store (SamSung Group’s open application year of 1983) : accessory department, clothing department  
- Director of Trading Department in Gab-oh Trading Inc. : Trades offer staff in charge  
- Team leader of Nasan Group wedding business department (Nasan Fashion Mart) : Opening of wedding specialized store and operating plans department team leader
- GyungBang Phill Department Store (B2B sales team leader) : Corporate sales, development and operations of Gift certificate , Company Meal Services, Department store mail order planning. 
- Establishment of Soho Trading company : Wedding Gift, Sales outsourcing (1998)
- Currently the representative of Kim’s Retail Consulting (Originally Tiger Marketing) : On-line shopping mall, enterprise special sales, enterprise consulting education. 

* Tiger Kim’s Money Tour developer and operator : Traveling program in made of a combination of mentoring and consulting about new businesses and new trends of developed city.


Special ability details
*The biggest merit is the distinguished experience of personally seeing and hearing about the cases of retail from the market research practised in many countries visited on foot to learn about up-to-date retail of the developed countries.  
Sole backpack travel (Europe) : 30 days
Sole backpack travel (The U.S., Japan) : 50 days
Retail market research, the U.S. (L.A. centered)
Mail order market research, Japan (Tokyo centered)
Research on Resort Shopping Center  (Guam, Bintan, Hawaii, Bali ) 
Visited the Outdoor Retail Exhibition (EAGLE CREEK meeting) 
Annual market research of off-line Shopping Malls of retail developed countries
Comparing research tour of Tokyo, Shanghai and Hongkong ( Tiger Kim’s Money Tour project )

Market research of off-line Shopping Malls  (44 cities around the world)   
-The U.S. : Los Angeles , Irvine, Washington DC, New York, San Francisco, San Diego, Chicago, Boston, Atlanta, Salt Lake City, Las Vegas, Hawaii, Guam
-Japan : Tokyo, Osaka, Kyoto, Yokohama, Matuyama, Akita
-Europe : London, Paris, Nice, Rome, Napoli, Frankfurt, Munich, Bonn, Köln, Füssen, Bruges, Brussels, Amsterdam, Bern, Zuerich, Innsbruck 
-Asia : Shanghai, Singapore, Hongkong, Macao, Beijing 
0 Research on resort shopping mall : Guam, Bintan, Hawaii, Bali

Lecture Career
- Many times Career lectures for women workers in the department stores 
- Korean Women Entrepreneurs Association managed ‘Internet shopping mall MD process’ lecture 
- Seoul Industry Supporting Center, Successful establishment of an internet shopping mall lecture  
- Joint lecture with Maeil business Education center ‘Following the star MD of the 4 Retail Kings’ 
- Special lecture at Maeil business Education Center as the writer of ‘Differentiation  Marketing ’ 
- Jeju National University, business establishment lecture as a Nuri business participant. 
- Konkuk University (ChungJu Campus), business establishment lecture as a Nuri business participant ‘Korea’s retail practice’ 
- Joint retail lecture with Joongang Daily’s Business Times ‘Success to making a store in a large-sized retail enterprise’
- Daejeon Health Sciences College, lecture of digital marketing and its target ‘The business establishing leader of the digital era’
- Korea Management Association managed, operation of a workshop in the marketing division of Seoul Media Group
- Korean Women Entrepreneurs Association Incheon Branch managed ‘Easy to learn buyer business establishment course’ 
- Seoul city’s Seoul Business Agency managed practical business establishment school, retail group manager 
- Gwangju University, career center managed ‘Differentiation Start Business’ special lecture. 
- GS Home shopping, team leader-to-be targeted ‘Understanding of the non-store retail’ lecture 
- Sogang graduate school of business administration MBA alumnus " Differentiation marketing to take over 3 years after’ special lecture 
- Ajou Graduate School of Business Administration CEO course special lecture 
- Dongguk University Graduate School Trades major doctor’s course special lecture
- Korea Health Industry Development Institute, special lecture for a successful strategy to develop new products "The way to a hit product, Hit-road"
- MBC culture center (Lotte Main store) "New Biz Idea business establishment school" lecture
- Busan Pukyong National University Graduate School of Industry CEO course special lecture. 
- Korea Marketing Association managed consumer goods centered <Sales promotion marketing> applications method and business practice case lecture
- Hankook Yakult, sales team leaders targeted special lecture for retail sales ability strengthening project, 
- 2008 retail environment trend luxury brand MCM sales employee, competitive strengthening program special lecture "Sales task force and motivation"


Publication and panel career 
<1> Differentiation marketing (Published April of 2005 ) 
<2> What do I live on 3 years from now? (Published January 2006 )
<3> In 2007 I’ll make big money (Published January 2007 )
<4> Beyond Market (You can see money just by knowing retail) ( Published July 2009)
<5> Tiger Kim’s Tenacious Marketing ( Published November 2010)  
-Regular columnist for the specialist critic corner of ‘Economy’, an economic weekly.
-Kyunghyang.com panel of examiner for the promising brand prize 
-Yahoo finance, Salary man becomes rich, Tiger Kim’s trendy report columnist. 
-Herald Biz (Naeway Biz) ‘Digital Consumer’ series writer
-Seoul Economics editorial ‘The way to becoming a strong retail country’
-Joongang Daily’s retail economic new ‘Biznet Times’, weekly writing product review
-SBS-TV, MBC-TV, KBS-TV interviews for cultural program (about new products) 
-Weekly appearance on Maeil economics TV show ‘small and medium firm idea world’ (8 months)
-Stock daily (Economic newspaper), weekly writing of marketing column. 
-New Daily ‘Differentiation marketing2', weekly writing of marketing column 
- Participated as an expert adviser for TV and radio current events programs
(SBS-TV news and living economics, EBS-RADIO World FM, MBC standard FM "Byun, Chang-lip’s into the world", CBS-RADIO "Kwak, Dong-soo’s Fresh economics",KBS 1FM Radio "Kim, Bang-hee & Ji, Seung-hyun’s current events plus" etc.)
-Currently writing columns and lecturing for many media broadcasts and education institutions.
-The 100,000 buyer training is continuously undergoing. This is a long-term project to make Korea the retail number one country by training 100,000 qualified MDs and exporting to retail less developed countries such as China.
 
SKILLS AND INTERESTS

Skills:  Human Affinity, Meditation  
Interests:  swimming,  Hiking , Walking 
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